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How To Induce A Hypnotic Trance In 3 Minutes Or Less And NEVER
Get Caught!

From Culver City, CA
Tuesday, 12:30 P.M

Dear Friend and Subscri ber

The other day | was reading a truly preposterous book on
"classical hypnosis”. According to this book, very few people
could actually "be hypnotized". Even then, according to this
book, it could only be performed by a highly trained,

conpet ent "professional hypnotist".

As you know by now, my opinion of these "acadenic" psychol ogi sts
and hypnotists is lower than a mdget's kneecaps. In fact, to
take it a step further, let nme give you Ross' rule #45:

VWhenever An "Expert" or "Professional" Says Something "Can't"
Be Done, What They Are Really Saying Is..

THEY DON' T KNOWHOWTO DO I T!!!!

In fact, | would have to say that NOTHI NG i npresses ne | ess
than a "professional" holding court. Mst acadenics couldn't
think their way out of a paper sack, nuch |ess get anything
done in the real world.

So today, ny faithful and |loyal reader, |I'ma gonna show
you how to induce a hypnotic trance in VIRTUALLY anyone,
in any situation.(Sorry, you won't JUST be able to attract

the hottest wonen with this; you'll also be able to close
i mpossi bl e busi ness deals, nmake tons of nobney, etc. A shitty
deal, but their you are. Live with it.) Along the way, I'm

goi ng to change your mind about just what constitutes hypnosis
anyway.

Some Basi ¢ Under st andi ngs About Hypnosis And When, Were And
Why You Should Be Using It...

Contrary to popul ar belief(which, by the way, is al nost al ways
wrong on ANY subject) hypnosis does NOT give you any mmagica
powers. |t does NOT enable you to do anything you normally
couldn't. Nor does it require "animal nmagnetism’ or "hypnotic
eyes" or a "nystical voice"

Nope nope nope nope and NO

It's far nore useful to think of hypnosis and the hypnotic
state as a magnifier and an anplifier of what's already there.

An exanple to help clarify: remenber when you were a buddi ng
little pyromani ac and |iked setting things on fire by using a



magni fyi ng gl ass. Now, there wasn't any inherent power in the
glass. The glass just anplified and focused the |ight and heat
of the sun which was all around you anyway.

In the same way, a hypnotic state sinply anplifies and
focuses abilities and responses that are already there,
as strange, even bizarre as they mght at first seen.

For instance, take hypnotic deafness. If, in a trance state

| conmanded you to hear nothing but nmy voice, and told you al
ot hers sounds would fade into silence, you'd think that would
be pretty weird, right?

But in fact, this is sonething we do all the tinme, anyway.
If you've ever been listening to a t.v. program and your
mnd drifts off and three mnutes |ater you realize you
didn't hear a word the announcer said, then congratul ations!
You' ve achi eved the "deep trance phenonenon” of hypnotic
deaf ness.

VWhat's nmy point in all of this? Sinple: as |I've said before..
PEOPLE ARE HYPNOSI S MACHI NES!

They go into trance all the time, anyway, so you m ght as wel
use this "tendency" to your advantage.

Why Hypnosis |Is So Dam Useful . .

As |'ve said tinme and again in nmy sem nars and Honme Study
Courses(ha ha ha..did you catch that "plug"?), people tend

to make their decisions in certain states. If you don't |ike
the deci sion soneone's made, you need to BREAK the state or
mental set they are in. Equally inportant is to learn to put
themin the right nental set or state you want themin in the
first place. That way, anyway behavi or you want from them
rather than seeming forced will...

...Just Naturally "Flow' From The State They Are In!

In other words, the silly fools will think it's their idea and
never have a clue they are being mnd-fucked!

As Bugs Bunny would say: "Ain't | a stinker?"

Now, since we are witing this in the context of getting |aid,
et me show you two ways to induce a trance. The first
requires sone use of enbedded commands and sonme control of
your tonality, BUT THE SECOND DOES NOT! In fact, | would say
the second pattern is the single best, npbst inportant
persuasi on pattern | have ever created, the nost applicable
in every situation and context and THE EASI EST TO USE

So, without further adieu..

Hypnosi s pattern #1:

This pattern revolves around the |arger pattern of describing
anot her person's experience as a way of enbeddi ng conmands.

Basically, you'd say sonmething like this to the girl you are
seeki ng to bamboozl e:



You: You know what | find is so interesting, is how with sone
peopl e you just don't connect at all(point AWAY FROM YOURSELF!)
and ot her people you just FEEL AN | NCREDI BLE CONNECTI ON( poi nt
TO YOURSELF!).

Like ny friend Colleen was telling nme that when she starts to
LI STEN CAREFULLY and REALLY LOOK and HANG ON EVERY WORD, it's
like the rest of the environment just starts to DI SAPPEAR, and
the entire world beconmes this face YOU RE SEEING THI S VO CE
YOU RE HEARI NG . .that's when she starts to FEEL THAT | NTENSE
| NCREDI BLE CONNECTI ON

Now, from here they are already in trance, and will respond
to anything el se you suggest with nmuch nore intensity.
Whet her you want to give suggestions to feel connected, get
horny, or BUY A TON OF STUFF, it really doesn't matter

Havi ng got that out of the way, let's nove on to ny favorite
new pattern. | have seen this work miracul ously well where
not hing el se has. And the real beauty of it is....

....1T"S ABSOLUTELY | MPCSSI BLE TO DETECT!

Goddanm straight, Buckwheat. You can do this to a highly
trai ned "professional" hypnotist and they'll NEVER have a
clue what you are doing because it's TOTALLY conversati onal

No enbedded commands. No special tonality required. It just
seens |like you're asking a few, sinple questions.

Before | show you the pattern though, | need to give you a bit
of backround.

Maps And Mobdel s OF The Worl d: Your Gol den Key To M nd- Bl owi ng
Per suasi on Power In ANY Area OF Life

One of the central concepts of Neuro-Linguistic Progranmmng is
that people have, inside their mnds, a map or nodel of the world,
and that people respond fromthis map or nodel, rather than
fromthe external world or objective "facts".

This map is conprised of a person's beliefs in the
foll owi ng areas

1. Their identity. WHO they are.
2. Their abilities. WHAT they can do.

3. Their possibilities. WHAT they believe it is possible to
acconplish in life. Is life a veil of tears, neant for
suffering, a place to learn to be your best, etc. etc.

4. Their deservingness. WHAT they believe they deserve to
have and keep.

Now, other NLP ers nmight include other categories, but these
will do fine for our purposes. And, by the way, just by reading
this, you are probably already aware of what sone of your
beliefs are in these categories.



So, why is it so inportant of find out these beliefs?
Si mpl e:

1. MOST peopl e have no clear, conscious idea of what their
beliefs are in these areas. And that means, in order to
respond to questions about them they have to go inside,
access who they are on a very deep |level, which neans..

THEY GOTTA GO I NTO A FRIGG N UNBELI EVABLE TRANCE TO FI ND
THE ANSVEERS! !'!

Yep. That be right, Cedric. You are about to beconme a master
hypnoti st, wi thout even putting on a black cape, top hat, or
even owning a crystal ball

See, the questions |'mgoing to teach you to ask require a
trance-state for the person to answer them They are what |
call "dope questions"...the kinda thing you normally only
ask yoursel f when you are very, very stoned

2. Finding out these beliefs will give you an incredi ble anmount
of know edge to use when dealing with this person. You'll be
able to accurately predict their behavior and respons to
virtually anything you do. You can nake them feel |ike you

are the greatest thing since sliced bread, or, when tinme cones,
pi ss themoff so bad they'll never want to deal with you again.

3. Asking these questions creates an incredibly deep | evel of
rapport. It makes the person feel |ike they are deeply understood
and connected. And we all know where that can |ead, don't we?

Hee hee hee.

4. Finally, but certainly not least of all, in answering

t hese questions, people will enphasize and | ean on certain
words. These are what | call personal trance words. They are
wor ds which, for that person, hold deep nmeaning on a personal
synmbol i c, conscious and unconscious |evel. Repeat these exact
words back to them and their brain thinks it's THEM tal ki ng,
and. ..

...t Makes Your Communi cation As Damm Near Irresistible As
Anyt hing Can Be!

As you all are sick of hearing ne say, "That sure beats a poke
in the eye, don't it?"

So now that | got you hotter than a 13 year old hillbilly girl
in a roonful of her brothers, here's how you'd use this on a
woman to get laid, with the understanding that it can be used,
with nodifications, in ANY area of persuasion and influence.

As in any Speed Seduction nmethod, the first trick is to bring
the topic up. So at a party or bar or any where you neet her
after the initial fluff, you' d want to say sonething like this:

You: You know, | know in a situation |ike this, they typica
thing is for a person to ask "what do you do?". And, it's not
that 1'mnot interested in that, but | find | learn alot nore

about a person when | find out what the challenges are in what
they do. Because | know their are sone aspects of what you do



that are easy, and others are nore difficult. Sone are a chall enge
and others you can do in your sleep. Wth me, in ny line of work
it's the sane thing. So, if were to ask you, what's the one aspect
of what you do that's a challenge, either because you have to

focus in to do it well, or you just have to focus in to get yourself
notivated to do it, what would that be?

Anal ysi s:

(Ck. Let's pause here a sec. You'll note |I've put the actua
gquestion in bold face. Al that stuff before it is necessary
to set up the question, and to define for them what you nean
by "chal |l enge" so they give you the type of answer you are

| ooking for.

Now, you m ght ask, why ask about a challenge? Sinple; it's
where peopl e have their challenges that you find out who they
really are. No challenge, no need to access thenselves at a
deep level. So if you were to ask, "What do you find easiest
about watching T.V.?" it's not likely they'd reveal too nuch
of who they are deep inside.)

Now, that this point, you SHUT UP and |isten to their answer.
For exanple, you might here sonething like this,(note |I'm
bol df acing the word's this person is enphasizing. These are
her personal trance words.):

Her: Well, I'man artist rep. | love working with creative
people, but | hate having to push an artist on a buyer.
Sonmetinmes it's hard to get their attention unless they already
know the artist, but sone of these newer artist have incredible
tal ent and passion. They really deserve to have their work seen
and bought. If | could sell, wthout being pushy, that would
be great.

Now, let's stop right here for a sec. Already we have a | ot

of info. She obviously admires talent and passion, and we can
infer fromthat that she |ikes being needed and useful and
maki ng a contribution to people she feels are talented and
passi onate. She also is telling us that she doesn't |ike pushy
peopl e, and sonehow has a belief that, in order to sell, she
has to be pushy. So she's got a conflict, an "either/or" that
we could potentially show her howto turn into an "and" if

we choose to.

An inportant side note: MOST people's maps have information

m ssing, in that they believe in an "either/or" choice, and
the map | eaves out or "deletes" the possibility of an "and"
Exanpl es: Either |'mpushy, or | can't sell. Either | do what
peopl e say, or |I'mhappy. Either I'methical and honest or I'm
successful financially.

These fal se "either/or" choices cause people trenmendous pain
and conflict. If you can show thema way out, they'Il dVE YOU
VI RTUALLY ANYTHI NG.

You' Il al so probably be able to tell, in the above exanple,
depending on the words and the tonality she uses, that this
woman pretty nmuch seens to believe in herself and life in
general. She just is lacking a skill: how to sell wi thout being
pushy.



k. Throughout all this, if you have some curiosity or sonething
t hat needs clarifying, ASKI Say, "what do you nean by that...I'm
not sure | understand!".

Then, ask the second question, which is: "So what's your belief
about all this? Do you believe it will always be a chall enge, or
will it one day be easy?"

Now, this is DAMN i nportant. Here's where we find out if the
person believes in their ability to change, if they deserve
to get what they want, and what kind of place they believe
the world is. LISTEN FOR THE ANSVER

If you hear, "Gee, | dunno. |'I|l probably just end up flopping
at this like everything else | do", run like hell! This person
isn't worth playing with and they will just drag you down.

You want to hear something like, "Sure...|l'mnot sure how yet,
but 1'Il figure it out!".

Let's Take A Breather A Sec...

Ok. Now that we've gathered all this information, there's a
couple of different directions we can go.

First, keep in mnd that you' ve already created an intense
rapport and connection just by virtue of the state she has

to go into to answer you. And, you' ve made her feel understood
and listened to |ike no one ever has, so you're already way nore
than hal f way hone.

One step would to be to nake the natural transition to

tal ki ng about what's inportant to her in a relationship

| explain this pattern in my "Speed Seduction" Home Study
Course, but basically, it involves doing a simiar thing to

t he above exercise, but tal king about what's inportant to her
in arelationship with a guy.

Anot her possibility would be to use her personal trance words
when you ask her out. Say sonething like, "You know, | don't
know just how much passion you could feel about this really
creative idea | have for going out and spend tine with each
ot her...but w thout being pushy, let nme present it to you..."

"' mnot kidding: when you talk this way they go right back into
deep trance, and find what you are tal king about irresistible.
Their brain thinks it's THEM t al ki ng.

Ross' Pl ug Corner

Hey all you Ross-o-naniacs! W are doing our only 1995 East
Coast CET LAID 3 day weekend May 12, 13 and 14th in Newark!
Here's your chance to learn with me FACE to FACE, get persona

i nstruction, and clear up any questions/problenms you m ght have!
And YES: we will be doing individual hot-seats! Call Yates at
(703) 791-6421 and SIGN-UP now, and get your $100 early sign-up
di scount plus coupons good for $650 worth of personal consulting
and product discounts! Hurry, 'cause seating is linmted!



Peace and piece,

Ross

SPECI AL BONUS OFFER FROM ROSS JEFFRI ES

Hey fans and readers! It's me again, your favorite Gunch-0-Guru!
Many of you have asked, "Wen are you doi ng another catal og, Ross?"
Well, the answer is,"Soon...soon."

Meantime, we've got some GREAT stuff in stock we gotta clear
out! That's why we're offering the foll owing Ross Jeffries
classic itens at incredible discounts, to our newsletter
subscri bers ONLY!

How To Get The Wonen You Desire Into
Bed.......... ... ... ... .. ..., $16. 95

This is ny original classic book that started it all. Stil
amazingly effective after all these years and nakes a perfect
bi rt hday, suprise gift, etc.

How To Nail That G rl That Just Wants
To Be
Friends. . ... .. e $17. 95

Hey, this power-packed audi o shows you how to turn that "buddy"
into your scream ng-hot, sex-crazed bed-mate. The

cool thing about this tape is, it shows you howto do this with
your behavior and attitude; a perfect conplenent to ny "Speed
Seduction" | anguage based approach! Only a few left in stock

Sex Sem nar Audios..(3 tapes..appx 3 1/2
hours).................. $39. 95

Me, live, and uncensored, talking about the
power attitudes of the super-studs, the AIRIP fornula for picking
up wonen, anytine, anywhere, and MORE

Ww Learn the "Crazy Brad" nethods for neeting tons of young,
hot, horny college chicks, all fromthe confort of your
t el ephone! A cl assi c!

How To Have Incredibly Beautifu
Wonen Eating OQut OF The Palm O
Your

Yet another classic Ross audio. Learn to handle the specia
chal I enges posed by that npbst dangerous of big-gane aninals,
the exceptionally beautiful girl! Mss this one at your peril

SPECI AL OFFER: Get all of these itens, over $100 worth of ny
classic stuff, for just $69.95, including P&H Call Yates at
703-791-6421 NON O fer only good til April 17th!
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